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Name: _______________________________                           

Instructions:
1. Before reading in your textbook, determine whether you agree or disagree with each of the statements on the back of this page. 
2. Read the chapter on Social Psychology in your textbook.
3. After or during your reading, decide whether your original agree/disagree decision for each statement was correct, based on information you’ve found in the text.  Place a Y (yes) or N (no) in the “Were you right?” column.
4. In the “Why/why not” column, write a few sentences about why you were correct or incorrect with your initial guess.  Try to think critically about how new information has supported or changed your original belief and display this in your answer. If your why/why not statements are not correct (based on the information provided in your book), you will not receive credit. 
 
The due date for this Extra Credit is noted in the syllabus. 

	Statements
	Agree or Disagree?
	Were you right?
	Why/why not?

	Attractive people are more intelligent and trustworthy than less attractive people.
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	Most people would refuse to obey an authority figure who told them to hurt an innocent person.
	
	
	

	Conforming your own behavior to match the behavior of those around you always has negative consequences.
	
	
	

	When it is clear that someone is in need, people most always help.
	
	
	

	A salesperson using the central route of persuasion to sell a car might emphasize that a local celebrity recently purchased the same model.
	
	
	

	When we work in a group, we tend to give 100% effort.
	
	
	

	The higher the morale and harmony of a group, the more likely are its members to make a good decision. 
	
	
	

	It is clear from research that opposites attract.
	
	
	

	In order to change people’s discriminatory behaviors, we first need to change their prejudiced attitudes 
	
	
	



